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Uncovering the hidden
costs of investor
reporting in mortgage
servicing

Turning investor reporting from a hidden
cost center into a competitive advantage
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Cost optimization is key to creating success in the world of mortgage ;5, About Dan Thompson
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servicing. Mortgage servicers have dedicated significant resources in
pursuit of optimized processes and prices, as every fraction of the cent
saved contributes to the bottom line. Servicers are laser-focused on
enhancing throughput efficiency, applying advanced technology to
automate and streamline every step from loan origination to payment
processing. But there’s an important area of industry that often goes
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overlooked: the investor reporting function. currently serves as CEO of PMSI.
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While traditionally viewed as a simple administrative task at the end of
the servicing lifecycle, investor reporting quietly drains considerable
resources through unresolved exceptions, inefficient reconciliation
processes, and repetitive issue resolution. It’s time for servicers to
recognize and address these hidden costs.
Real costs behind investor reporting — Featured Events
Investor reporting includes compiling and validating data, reconciling oo WEBINAR
discrepancies, and ensuring accurate cash remittance to investors. y " Resilient lending
While straightforward in theory, the practical reality is far more h J strategies: Tech, partners
complex. A recent industry analysis revealed the startling statistic that & processes that give you
94% (+£3%) of reporting exceptions require involvement from multiple the edge

internal teams to resolve the problem. All that re-work time
significantly amplifies the actual cost-to-service ratio, but these re-
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These exceptions are typically caused by upstream operational
activities such as servicing transfers, loan modifications, cashier
errors, or the introduction of new loan products. Unfortunately, these
upstream teams often operate with little or no knowledge of the
downstream impacts, inadvertently triggering costly resolution

processes. — HousingWire Partners

Upstream errors create waves downstream

Mortgage Banking Summit

Servicing operations are massive, complex, and full of moving parts.
Issues can stem from anywhere, and because everything is connected
an issue in one area will quickly spread throughout the entire
operation.

Take transfers, as an example, because they illustrate the complexity of
the problem clearly. Whenever loans move from one servicer to
another, whether through bulk MSR transfers, default-related
movements, or individual loan sales—the data transferred must be
accurate and comprehensive. Unfortunately, that is not always the
case. And these errors create a game of “broken telephone” where data
fidelity deteriorates further with each transfer. If they’re not quickly
found and repaired, these miscalculations and mistakes can create
cash discrepancies in the millions or worse. And then there’s the
additional costs of having investor reporting teams rectify these
mistakes.

Loan modifications are another frequent source of downstream
disruption. Driven by market conditions or regulatory mandates, loan
modifications generally require rapid platform reconfiguration and
team retraining, usually without sufficient time or resources to make
the changes. Exceptions come from the sheer volume of transactions,
as well as system errors, human inconsistencies, and time constraints.
And the longer these exceptions go undetected, the more risks they
create.

Cashiering and payment processing are other upstream processes that
can create downstream effects. Servicers must be ready to handle
automatic bank drafts, online payments, mobile apps, money orders,
wire transfers, mailed checks, payments made over the phone, and
more. With billions of dollars transacting monthly, and with more
payment transaction methods becoming acceptable, misapplication of
payments is inevitable. Reconciling these mismatches between cash
received, posted amounts, and investor expectations is an ongoing and
labor-intensive struggle.

Exceptions can also be introduced via new loan products. New
products are essential for maintaining market competitiveness and
may even be designed to reduce exceptions and errors, but they still
add complexity. Innovative loan structures and unconventional
repayment schedules challenge legacy servicing platforms, often
resulting in discrepancies between anticipated and actual cash flows.
Servicing platforms unable to accommodate these unique parameters
inevitably generate downstream reporting errors.

The costly cycle of reactive resolutions

Investor reporting teams spend considerable time acting as internal
“Investigative units,” tracking down discrepancies after transactions
have been completed. But this reactive approach is costly and
inefficient. Worse, it’s unnecessary. Because companies can be
proactive instead.

Proactive, technology-driven solutions allow teams to avoid relying
heavily on manual processes, whereas reactive clean-up efforts often
involve resorting to email-driven workflows, manually updated
spreadsheets, and ad-hoc research.

There are common factors that can add to this inefficiency, with team
communication and organization high on the list. Operating without
integrated tools or shared visibility and relying on emails and
manually managed work queues can lead to information gaps and
delays, even when these communication methods are standard. Teams
trying to fix discrepancies can be forced to piece together fragmented
information from multiple systems because of limited access to
consolidated historical records. All of these are examples of wasted
time and effort.

Meanwhile, upstream teams are primarily incentivized to maintain
throughput, so they view resolving historical issues as secondary,
perpetuating cycles of unresolved exceptions. Over time, these
inefficiencies waste large sums of time and create significant
cumulative costs. Errors compound monthly, issues remain
unresolved, and profitability erodes away as the cycle repeats.

Reframing Investor Reporting as a Strategic Asset

Rather than accepting these hidden costs as unavoidable, forward-
thinking servicers should look to turn investor reporting into a
proactive, strategic lever for operational optimization. Advancements
in automation, artificial intelligence (AI), and integrated data
platforms are making this transformation easier than it has ever been
before.

Industry leaders are already leveraging solutions such as centralized
data platforms. These single, unified databases eliminate reliance on
email communications and spreadsheets while providing instant
visibility and control across teams. Similarly, companies are
systematically integrating data from multiple sources (investor portals,
banking systems, servicing platforms, and more) to ensure consistent,
accurate information... automatically.

Al can be used to manage exceptions, with advanced algorithms
automatically detecting, classifying, and routing exceptions for
resolution. This kind of automation frees team members from
repetitive, manual tasks and allows them to put their efforts to better
use.

Compliance checks can be integrated directly into workflows, ensuring
alignment with requirements from FNMA, FHLMC, GNMA, and
private investors, while real-time auditing and analytics tools facilitate
rapid identification and correction of root causes and support strategic
decision-making. These automated protections can often prevent
exceptions from causing ripple effects throughout the entire process.

Proactive management builds long-term success

Mortgage servicers that recognize and address the hidden costs of
investor reporting stand to gain significant competitive advantage.
Rather than treating investor reporting as an administrative burden,
forward-looking organizations should harness it as a powerful strategic
tool.

Embracing this strategic shift allows servicers not only to reduce
immediate operational costs but to enhance their overall market
competitiveness. Servicers will see operational cost reductions by
eliminating repetitive manual and exception-driven inefficiencies.
Integrated compliance checks will help minimize risk, preventing
costly penalties and reputational damage. And rich data insights and
comprehensive historical records will enable informed, proactive
management decisions.

Technology platform partners have already demonstrated how
transforming investor reporting through targeted consulting,
innovative SaaS platforms, and managed services can yield tangible
and sustainable results. In today’s mortgage servicing landscape, the
hidden costs of investor reporting can no longer remain invisible. By
proactively addressing these inefficiencies, servicers can uncover
significant opportunities to transform their investor reporting teams to
optimize performance and profitability.

Errors aren’t the only things that can cause ripple effects; increased
efficiency and accuracy upstream will improve operations downstream
as well. By improving upstream processes, servicers will see
continuous improvements throughout the entire service lifecycle.

Dan Thompson is the CEO of PMSI.
This column does not necessarily reflect the opinion of HousingWire’s
editorial department and its owners.
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